
For more than 112 years, American Asphalt Company has built more 
than roads — it has built lasting relationships. However, there was one 
key relationship at American Asphalt that was changing. Robert Brown, 
the company's owner for the past 30 years, was nearing retirement age. 
It was time for him to think about the next chapter in his life. At the 
same time, he wanted to do everything possible to secure the 
company's future.

"We started looking at ways to protect the future of our 130 
people and extract value from the business as I transitioned into 
retirement. 

Brown was already involved in a Private Insurance Company that 
handled his company's health insurance needs, so he understood how 
they worked. Acting on a recommendation of a trusted financial advisor, 
Brown began to explore how participating in a second Private Insurance 
Company, one that would handle business risk, could benefit American 
Asphalt. At the recommendation of a trusted advisor, he reached out to 
and ultimately selected Captive Alternatives to create and manage his 
Private Insurance Company. 

Brown reviewed a menu of available coverages to select the ones he 
wanted the new Private Insurance Structure to provide. Included on the 
menu of options researched and vetted by Captive Alternatives were 
several desirable coverages Brown wanted but had not been available 
from any other resource. Brown had a detailed conversation with Captive 
Alternatives' Actuarial partner, Pinnacle Resources, about the levels of 
available insurance and their corresponding premiums. 

"Captive Alternatives helped me dial into the special 
coverages I wanted. I now have six to eight mini policies. 
The coverages Captive Alternatives offered me I'd never 
seen before from a commercial insurer."
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Today, Brown's Private Insurance Company oversees a handful of coverages 
tailored to the risks his business faces. Many of these mini-coverages address 
risks not found on the traditional insurance market.

In addition to needing coverages tailored to his specific business risks, Brown 
was looking for flexibility from his Private Insurance Company. He wanted the 
option to vary the premium from year to year. Not being locked into a 
minimum or maximum contribution works for Brown. When revenues are 
high, he can put more money aside and build reserves. Brown's Private 
Insurance structure allows him to adjust his Private Insurance coverage up to 
$1.2 million in a single year.

"Captive Alternatives is showing me how to transition into 
retirement with confidence, knowing that I am leaving the 
company in good shape for the future."

But Brown isn't waiting to retire to test out his new Private Insurance 
Company. He validated that his decision to form a second Private Insurance 
Company was a good one when a customer required that he redo work he 
had already completed. He filed a warranty claim for the loss, which was 
more than he wanted to absorb, with his new Private Insurance Company. A 
month later, he had received a reimbursement check. 

"When I filed that warranty claim and had reimbursement within 
60 days, I was convinced I made a good decision to form this 
second captive."
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American Asphalt Company operates two 

state-of-the-art asphalt manufacturing 

plants offering high quality NJ Department 

of Transportation certified asphalt mixes 

designed for any use. 

American Asphalt Company also offers a full 

range of parking lot repair, maintenance, 

and safety services and is the sole 

manufacturer/supplier in NJ of EZ STREET, 

a “GREEN” “High Performance Cold Patch” 

paving material — utilized year round 

for the patching of roads, parking lots, 

driveways and utility cuts.


